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TEST

MODULE 2:  

Name:
     

Company Name:
     
Note: Follow instructions on web page for what to do with this Test once completed.

List the three most important elements of thinking style?

1.
Detail versus Big Picture
2.
Sequential versus Random
3.
Fast versus Slow
For you, what are the areas where you are the clearest? (Which are the three areas you marked the strongest—for example—are you strongly extroverted?)

1.
     
2.
     
3.
     
What are the top three things customers identified as important?

1.
Follow-through skills
2.
Product Knowledge
3.
Integrity
List at least one thing you can do for each of the top three…

1.
     
2.
     
3.
     
