Sales Meeting In-A-Box -Joe Ellers

“How You Can Conduct The Perfect
Sales Call...Every time!”

If you’ve ever wanted to fine-tune your sales call where you could:
-Shorten the sales process
-Increase your sales conversions
-Upsell into higher margin sales
-Or do the same volume of sales your currently doing but in far less time,

This program will give you the easy-to-implement tools that you can begin using on
your very next sales call.

Join us for an hour and walk away with more insight on:

E’ What you won't find on most account profiles that could make the difference between
a large sale, a smaller, one time sale or no sale at all.

E’ Why you should develop 2 separate value propositions
for every sales call.

E' How to virtually eliminate no-shows, reschedules &
blow-offs

E' How to equip yourself with the subtle tools that will have
a dramatic impact on your ability to close the sale.

Perfect sales calls result when you develop a process and follow it. This call will define some
of these steps, show you how to implement them and get you on your way to bigger sales,
more time & a better pay check



